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G R E W  O R G A N I C  P I P E L I N E  R E V E N U E  B Y  $ 1 9 M  I N  F I R S T  Y E A R

• Driving business-level results with channel data

• Lack of audience segmentation & tracking

• Messaging exclusive to existing customers & leads

• Incorporate end-to-end sales data into strategy

• Iterative segmentation of user base into distinct 

categories

• Align messaging with user search behavior

Business Challenges

(un)Common Approach to SEO

(un)Common Results
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